
We’re Hiring: Sales Executive Intern 

Location: On-site, Mirpur 10 

Schedule: 5 days/week 

Industry: Branding & Marketing 

Zoolyum is scaling fast—and sales is the engine. We’re looking for a Sales 

Executive Intern who doesn’t wait for instructions, understands momentum, 

and knows that every call is a door waiting to open. If pressure sharpens you, 

you’ll fit right in. 

What You’ll Execute: 

Daily tele-sales outreach to warm & cold prospects 

Active lead generation and pipeline management 

Smart lead qualification (no dead-weight conversations) 

Client follow-ups that move deals forward 

Market research, prospect profiling, and opportunity spotting 

Tight coordination with branding & marketing teams to close meaningful deals 

What We Expect: 

Clear, confident communication—no mumbling, no fear 

A results-first mindset (effort without output doesn’t count) 

Comfort on sales calls and objection handling 

Basic understanding of sales funnels & digital marketing 

Consistency under pressure—energy without excuses 

What You Get: 

Real sales exposure inside a fast-growing agency 

Direct interaction with real clients from day one 

Clear path to a full-time role based on performance 

A culture that’s creative, tech-driven, and brutally honest 



If you’re ambitious, disciplined, and ready to earn your stripes—not just collect 

experience—send your CV: 

hr@zoolyum.com 

Call/WhatsApp: 01601000950 

Step up. Sell smart. Build momentum. 

 

 


